AEEeEviEE— R meUFHESR

BRtR ALBF
Rk Je RS SRA

‘K'»fl.ab

R EhSeITE




“ﬁﬂ%f ﬁ%’t‘ i'z'-E
,f/h»

§EAIF

pIgR. =RSHN

AT L BRI E—AIFIESRR V2hR
B

£ (ERF AbFR 20D

MMA)M;(\




AIFEE &5 N\

1. AL Ay

2. WA BT
RFAIE

3. AiF&f1 4

fiaa

Il

AiFHEZES 2

1. I 4ER
2. YrEM
3. JH

4. Fiivk

5. Sk




next ... (Ff)



“AV T H IR A AiE 20 SRS U
A MV R B0 e 3 e A BT P T2 A Y A e

&, 7
T B RS2 )




BT VA

AT, BEIRER)

- NREVIEVER K AT §E 2
- FIBTIERA R IPAT ), X B

. 1) 1A

o 2T BN SR (IAT)

- B EERMANE T s AR IS B EORIT L CRLEE S

- BlEE — M A R R R ER AN E RIS B .

D)ECAR OB 2)Alr /).
e E AT CARIRAED

AN



AiIF CAgile Innovation
Framework)

- AiF(Agile Innovation Framework, & #[ etf ] )HE A1 B i
e FEHR T Al DL 5] 2 m R a5 ) EA v EAE
fi P TVEAN S B R B 5

- HEE(Agile) KA i Rk W NARAE, 7] LS B AT AL B
fe JEE 2 2 RN 8 1 [ el

o CRFREE ) VR ABIT A FEE B A1




- JEIEAIFET 5] 5, AV AT — TREHTTE Bl I N = 22 IXAE .

. BANGIHTE S —NERR . BiE N I RR B BN S R AT e R,
FF B8 & 1B R & (Time Box) B PR il 22401, 2~ H 83 5 46 (B FE 1K)
iy (8] E N — AN B, AN B A BB 2= 4T LU R &3

- 1. GREE A BT A BT R A AL T S A A ] B RN P B (GE R E 2 Y
FEhns SR T SR R R R ), BAT T A A R S AT T b SRS N 2
it A

2. %?Aﬁ%%? 1= i o A B 1 o AN B AR BH ) = o 5 SRR T
37 55l

3. HxHEE.

4. 7= AR A HASE R AT RS 25 BB A 6 AR A = i gk AT
FEA 3T éw::fIJﬂ/\Hﬁ/\ﬂ? 5 R UL T 55 456 = 1) 0 afr, BT R 2]
1,

. AR fﬁﬁE&%ﬁ~4 BRI EUH VA, I IR R A s S

j -

ﬁ@ﬁ% AR &=



O TS TR D

G R R 2% A P BB LA

(1) %0

(2) =4

KA.

(3) Mk

o BAREEX A i O EET A TR T = R =

HEJJ (HC) o IRETAB? IREH AR
oAt G o HEXFARE, A A H B

Fil N EE (Categorymaturity) Uk E =) - 7L

RBGNAE A AR AN RIBr Be, SR BT T 20AN [H]

* {ifi i Geoffrey A. Moore [{] 6157 fE 74



Early
Market

E R BOR T A A

SOPIO

‘o

Bowling Alley

Thriving
Market

Main Street

Maturing
Market

Declining

Market Fault

7 Line!

//_~ RIP
End of Life

©2003-2015, Chasm Institute LLC. All rights reserved.




° 1\

R
Je— MMEs) N O HIE A,

KM NHAE RIS Z) o

T 37 TSR AN E 15 52 AN R
v PRI ERIE

j<

KT 58 e AR B SR TN

NI AT

%Dﬁkﬂ% JI N B LI ST i Y B
IR
132N,

T o

KA

XA KA T N =3RSy B Ak a] DUAR #E

TH A W RARTT R, AR A b R e AR AT T Y /e 22



. 4, BN

X N RARFE S 3], OB B R AR T 3 E 2 L 3
T B B

« XN RBERTIE . A SR e
%,WF~ﬁmaﬁwmiﬂmﬁﬁﬁﬁ

e R RHE i AR A 2 LR OR B R R



2R 5 2R R B

£ M ] 47 AW AWM
Experiential WXA¥ Enhancement (o gy 4 4

: Line Extension |nnovation :
Innovation  Innovation Marketing
Y . Innovation
» ‘\‘

ALEE ] 3

Process
Innovation

DR X 8 0

HMmEN
"woast: ( oenc )
Innovation Renewal

A 3o W :
- & W '
Product Pplatform Sstgr?c:\l:::l
'TS"“"‘"_‘ Innovation Innovation
R
3 4 3 &
Application \ (Acqulsltlon
Innovation
; Renewal
FR B W
Disruptive
Innovation

L R
t & Exit

1 1 f A M o & M R 15 44 &)
Value Engineering Integration Value Migration
INnovation Innovation Innovation
Fime »




AiIFA AT A7

AT B BRSS9 PR — A 0 2R R T T ERL 38 (R R 25), AV

1 H B N i —5] 3
ARG SN 52 5] 7,

. Clayton Christensen:

‘. WAEE. WAERE
ZE *ﬁﬁﬁ% =1E

ot. KM E RSN
R ) e — 8 Ho2E 8 o |

S, ik

ﬁ/ ﬁxﬁziﬁ’m

e

1] H 5

ﬁ#?@‘
JH A F HE

12 72 H

X e

FEE 44

TRIHED)

B3I 38T BV 2 T MY R T )
B — MR 7 AT 4
%@%E’J PR SRR i b




Z 25 MR

- Crossing the Chasm: Marketing and Selling High-tech Products to
Mainstream Customers (1991, revised 1999 and 2014). ISBN 0-06-
051712-3

- Inside the Tornado: Marketing Strategies from Silicon Valley's Cutting
Edge (1995) revised as Inside the Tornado: Strategies for Developing,

Leveraging, and Surviving Hypergrowth Markets (2004). ISBN 0-88730-
824-4

- Dealing with Darwin: How Great Companies Innovate at Every Phase of
Their Evolution (2005)

(R IEE) 2014, 45 H Bkt Clayton M. Christensen [3£]

(kg fk Lean Startup) ,2012, 55 H hefL, (32) 1 B ve S 2, =

&

#




next ... ({F)



&
A\

I
|
|
= || =& i

HH
RS

|

A o o
Rl s ek :
I
A
AHEA S 248N :
WA (TALC) 4% &1d5 I ﬁ&ﬁb@ -
Beb 4R :
:
I
1

B
o
e

=
i
=5

AiFF

H Y AT RFSAY
ER1E 7

&
FaeaRR 4K
% o1 8%



TAED;

t - J»:'I 3 : A »
(AMAEATH)

(LB 2D

IRy

AiFF

CHRHRIIAD

ZE A B A

25

|

L

2015.7

2016.3

L

i ]



e 5 ] 5%

o« QT E NIE L

o QIFETRA M 2 ) E BT =
o SRR H BRI

s NFIRE BT, B AR KEETILAR




JENE R 7 R &5

B4R mindset

M EW values / \

\
J5 U principles / A \

771% methods / \

Lk practice / \




Sz practice

o BARRRES MR (TALC) IhEEMR / ERFA Sl
.' APEERT /'ﬂﬁﬁﬁﬁé?] {Lean exploration)

BB HEYE
/ %ﬁﬁf;sﬁi& /ﬂﬂ-&!lﬁﬁ (oT)

[ ORLARSHLER | | QmERES | | GO#EaEs
| - % O\ B RMERED (Agilo)

O SRR

N —— .
 @Q\RER AEgs: | WRARPEE (6) pUEFETR
- RRAREL \\\\“h"h"%mnw R
- BRRYERI N \\$E&BWB
— B SR - HrEEEAA A

5 RREADER



% SR
o, x> (0 >
I " )
| :
! |
| :
ol e : i
| |
| |
SE AT FFSERY
e ' 3@12@
R Sk : i
! |
I I
| e
A“L : : %&
AR A 5 M H : | i =)
WA (TALC) 1% eld7 : : a&t:‘:;*:ﬁi
$HEm
e : HEAL 82 77 :
! _ I
E SRR :
I
iR iR

Eb : AIFERIRER



J5 0| principles

1. 5 A TR 43 T AT
BE 2 AR s
PPN Lo Tl I
) 4. ‘Jﬁ”@ﬁi’ﬁnfiniﬁzﬁﬁ%ﬁi
BN 5. M e RO 5 L
6. MRS, BRI,




MAEL values

“BlFr" —
“TEFE” — 1

L

L)
liml

QIR A B L S W

b

T

L)
liml

AT P L N AR AR L

E G N A a5 1 5e ) IR AN BT

~7s
| |
b}
lml




Y

|28 8 7, mindset

E}__

o FURFIRBTEE ATopndsr — I R
o ZiERYFEE Koy S ha” A )

2B
o %D?i’é_ KT H%h—8iAsn ET

Rl RT3 A [F A ) B 4ER 2



Z 5| case

FAT 2 2T K] FH AIFHEZE )
SBAERN S BRI ENIS DX
AH j(/\E/J ?




¥
3
%
&=

>
>

| I
I
: |
: |
| . |
470l A S A : PRk | iR
I
s :
5 . R FT3 HIS -
4 MAlR
ﬂ”ﬁ"ﬁf:% ==> || e# wan | | wewe ||—> gﬁzz?’
I |
eg‘.y- : | eﬂﬁb
a& A \ | ‘-
AR A 524 B8 | &ﬁﬂ:( i: , amss: a
BA (TALC) 45 % &145 I —
PPN : | a&e;ﬁ::ﬁﬁ
: AL 77
:
I
I
|
I

C

2
&

B

Eb : AIFERIRER



AIF & B 1 2R

FHOT
PR AR S WA
AR AR5 4

o4

UEh. ERSEN
136 75 sE——AIFHEZR V2hR

BEH

lllll




