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You know KPMG, you might not know KPMG Enterprise. 

KPMG Enterprise advisers in member firms around the world are dedicated to working with 
businesses like yours. Whether you’re an entrepreneur looking to get started, an innovative, fast 
growing company, or an established company looking to an exit, KPMG Enterprise advisers 
understand what is important to you and can help you navigate your challenges — no matter the size 
or stage of your business. You gain access to KPMG’s global resources through a single point of 
contact — a trusted adviser to your company. It’s a local touch with a global reach. 

The KPMG Enterprise global network for innovative startups has extensive knowledge and 
experience working with the startup ecosystem. Whether you are looking to establish your 
operations, raise capital, expand abroad, or simply comply with regulatory requirements — we can 
help. From seed to speed, we’re here throughout your journey.

The Financial Services sector is transforming with the emergence of innovative products and 
solutions. This wave of innovation is primarily driven by changing customer expectations and 
continued regulatory and infrastructure cost pressures. KPMG is passionate about this 
transformation, working directly with emerging fintechs through 26 global fintech hubs. KPMG also 
brings its global fintech insight to traditional financial institutions, helping them fully realise the 
potential fintech has to grow their business, meet customer demands, and help them stay relevant 
and competitive. 
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KPMG has switched to PitchBook as the investment data source provider for the 
Pulse of Fintech. Due to differing methodologies between data providers, there 
may be discrepancies between this and prior editions of The Pulse of Fintech 
Report.

Within this publication, only completed transactions regardless of type are tracked by PitchBook, with all deal values for 
general M&A transactions as well as venture rounds remaining un-estimated. Private equity deal values are extrapolated 
based upon known figures.

Please note that the MESA and Africa regions are NOT broken out in this report. Accordingly, if you add up the Americas, 
Asia-Pacific and Europe regional totals, they will not match the global total, as the global total takes into account those 
other regions. Those specific regions were not highlighted in this report due to a paucity of datasets and verifiable trends.

Deals
PitchBook includes equity investments into startup companies from an outside source. Investment does not necessarily
have to be taken from an institutional investor. This can include investment from individual angel investors, angel groups, 
seed funds, venture capital firms, corporate venture firms, and corporate investors. Investments received as part of an 
accelerator program are not included, however, if the accelerator continues to invest in follow-on rounds, those further
financings are included. All financings are of companies headquartered in the US.
Angel/seed: PitchBook defines financings as angel rounds if there are no PE or VC firms involved in the company to 
date and it cannot determine if any PE or VC firms are participating. In addition, if there is a press release that states 
the round is an angel round, it is classified as such. Finally, if a news story or press release only mentions individuals 
making investments in a financing, it is also classified as angel. As for seed, when the investors and/or press release 
state that a round is a seed financing, or it is for less than $500,000 and is the first round as reported by a government 
filing, it is classified as such. If angels are the only investors, then a round is only marked as seed if it is explicitly 
stated.

Early-stage: Rounds are generally classified as Series A or B (which PitchBook typically aggregates together as 
early stage) either by the series of stock issued in the financing or, if that information is unavailable, by a series of 
factors including: the age of the company, prior financing history, company status, participating investors, and more.
Late-stage: Rounds are generally classified as Series C or D or later (which PitchBook typically aggregates together as
late stage) either by the series of stock issued in the financing or, if that information is unavailable, by a series of factors
including: the age of the company, prior financing history, company status, participating investors, and more.

Growth equity: Rounds must include at least one investor tagged as growth/expansion, while deal size must either be 
$15 million or more (although rounds of undisclosed size that meet all other criteria are included). In addition, the deal 
must be classified as growth/expansion or later-stage VC in the PitchBook Platform. If the financing is tagged as late-
stage VC it is included regardless of industry. Also, if a company is tagged with any PitchBook vertical, excepting 
manufacturing and infrastructure, it is kept. Otherwise, the following industries are excluded from growth equity financing 
calculations: buildings and property, thrifts and mortgage finance, real estate investment trusts, and oil & gas equipment, 
utilities, exploration, production and refining. Lastly, the company in question must not have had an M&A event, buyout, 
or IPO completed prior to the round in question.

Corporate venture capital: Financings classified as corporate venture capital include rounds that saw both firms investing 
via established CVC arms or corporations making equity investments off balance sheets or whatever other non-CVC 
method actually employed.
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Exits
PitchBook includes the first majority liquidity event for holders of equity securities of venture-backed companies. This 
includes events where there is a public market for the shares (IPO) or the acquisition of majority of the equity by another 
entity (corporate or financial acquisition). This does not include secondary sales, further sales after the initial liquidity 
event, or bankruptcies. M&A value is based on reported or disclosed figures, with no estimation used to assess the value
of transactions for which the actual deal size is unknown.

Fundraising
PitchBook defines venture capital funds as pools of capital raised for the purpose of investing in the equity of startup
companies. In addition to funds raised by traditional venture capital firms, PitchBook also includes funds raised by any 
institution with the primary intent stated above. Funds identifying as growth-stage vehicles are classified as PE funds 
and are not included in this report. A fund’s location is determined by the country in which the fund is domiciled, if that 
information is not explicitly known, the headquarters country of the fund’s general partner is used. Only funds based in 
the United States that have held their final close are included in the fundraising numbers. The entirety of a fund’s
committed capital is attributed to the year of the final close of the fund. Interim close amounts are not recorded in the year
of the interim close.

M&A
PitchBook defines M&A as a transaction in which one company purchases a controlling stake in another company. Eligible 
transaction types include control acquisitions, leveraged buyouts (LBOs), corporate divestitures, reverse mergers, mergers 
of equals, spin-offs, asset divestitures and asset acquisitions. Debt restructurings or any other liquidity, self-tender or 
internal reorganizations are not included. More than 50% of the company must be acquired in the transaction. Minority 
stake transactions (less than a 50% stake) are not included. Small business transactions are not included in this report.

Fintech
A portmanteau of finance and technology, the term refers to businesses who are using technology to operate outside of 
traditional financial services business models to change how financial services are offered. Fintech also includes firms that
use technology to improve the competitive advantage of traditional financial services firms and the financial functions and 
behaviors of consumers and enterprises alike.
1. Payments/Transactions – companies whose business model revolves around using technology to provide the transfer 

of value as a service and/or ANY company whose core business is predicated on distributed ledger (blockchain) 
technology AND/OR relating to any use case of cryptocurrency (e.g. Bitcoin).

2. Lending – Any non-bank who uses a technology platform to lend money often implementing alternative data and 
analytics OR any company whose primary business involves providing data and analytics to online lenders or investors 
in online loans.

3. Investment Banking/Capital Markets – Companies whose primary business involves the types of financial intermediation 
historically performed by investment banks.

4. Insurtech – Companies whose primary business involves the novel use of technology in order to price, distribute, or 
offer insurance directly.

5. Wealth/Investment Management – Platforms whose primary business involves the offering of wealth management or 
investment management services using technology to increase efficiency, lower fees or provide differentiated offerings 
compared to the traditional business model. Also includes technology platforms for retail investors to share ideas and 
insights both via quantitative and qualitative research.

6. Personal Finance – Companies that provide a technology-driven service to improve retail customers' finances by 
allowing them to monitor spending, savings, credit score or tax liability OR leveraging technology to offer basic retail 
banking services such as checking or savings accounts outside of a traditional brick and mortar bank.

7. Institutional/B2B Fintech – Companies that offer technology-driven solutions and services to enterprises or financial 
institutions. These include software to automate financial processes, well financial security (excluding blockchain), 
authentication as well as traditional and alternative data utilized by financial or other institutions and enterprises to make 
strategic decisions.

8. RegTech – Companies who provide a technology-driven service to facilitate and streamline compliance with regulations 
and reporting as well as protect from employee and customer fraud.
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Comparison between the PitchBook methodology & scope of data from previous reports
In order to provide an example of how the data within The Pulse of Fintech has changed given the switch in data providers 
and the expanded scope of the report, we have provided an example of how the datasets have changed between editions, 
over time below.

2013 ($B) 2014 ($B) 2015 ($B) 3Q2016 ($B)

VC 2.89 6.71 12.66 7.03 

M&A 9.45 22.73 34.08 11.15 

Sum 12.34 29.44 46.74 18.18 

Growth Equity 1.41 2.60 4.92 2.33 

PitchBook Data: Venture Capital Only 4.30 9.31 17.58 9.36 

Previous Methodology: Pulse of Fintech 3.10 7.70 14.50 10.30 

PitchBook Data: Current  Methodology 12.34 29.44 46.74 18.18 
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The information contained herein is of a general nature and is not intended to address 
the circumstances of any particular individual or entity. Although we endeavor to 
provide accurate and timely information, there can be no guarantee that such 
information is accurate as of the date it is received or that it will continue to be 
accurate in the future. No one should act on such information without appropriate 
professional advice after a thorough examination of the particular situation. 
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