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What We Do
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- About SaaS CRM
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Fast Deployment Toolset
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Mobile OA + Sales Dashboard?
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Field Management + Collaboration?
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Marketing + Sales + Service?
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Project Goal
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Agile ®
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What We Achieved O

Customer Volume

« Offline to Online, Real Time, Accurate,
Activate Updates

 Industrial Registered Org Coverage >90%

* Active Contacts >90%




What We Achieved
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What We Achieved O

Monthly Visit Customer Coverage




What We Achieved

Monthly Applicants
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What We Achieved O

Individual Sales Contract Signed

_ Sales Target by Customer Size




Report Overview

I
Sales Ladder - Overview Sales Report Console




Forecast ﬁ
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